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Tell us about your company and its 
performance this year in a nutshell. 
Rheem Bell & Mermelstein LLP is 
an international, multilingual (11 
languages) law firm with offices in 
NYC and Moscow. 

Our business has increased by over 
100 per cent over the course of the 
first quarter of 2010.

What is your take on the current real 
estate environment in USA vis-à-vis 
other markets in the world?
Although we are exiting one of the 
most serious real estate recessionary 
periods of the last 20 years, the 
primary markets of the US have 
exceeded expectations in the last 
quarter of 2010 and the first quarter of 
2011. Many of the top markets have 
beaten recoveries both in western 
and developing markets in returns on 
investments as well as an exceedingly 
quick compression of cap rates. 
The prospects in the next year are 
improving and we expect to have 10 
per cent pricing increases in markets 
such as New York, San Francisco and 
Washington D.C.

As a US Company, why have you been 
focusing on overseas market? Why 
do you think real estate investors 
should flock to US when there are 
many big ticket lucrative projects 
being developed in the Gulf region and 
elsewhere? 
One of the reasons to focus on the 
US is both political and economic 
stability, as well as the prospects 
moving forward after a lengthy 
recessionary period where prices 
have in some cases come down 
over 30 per cent in our top markets. 
Taking advantage of this scenario is 
substantially easier in terms of entry 
on a price per foot as compared to 
pre-2008 pricing. 

Even though prices have plummeted 
in the past two years, driving 
investors away from the U.S., buyer 
confidence has finally reached 
bottom, and many cities are seeing 
economic recoveries. A change in 
confidence has generated a growing 
number of investors (foreign and 
domestic) to reassess risk and give 
our markets a second chance. This 
renewed interest has resulted in a 
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resurgence of investment, primarily 
in markets such as New York 
City, which has seen a significant 
population increase over the past 
decade. Re-entry of investors can 
be attributed to a number of factors, 
including price stabilization, rising 
rents, and an easing in the lending 
environments. Pockets of up and 
coming areas are always of interest to 
the foreign investor who is looking 
for an upside not just financially but 
also from the perspective of saying 
“i just bought an apartment in the 
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new SOHO”. Opportunities in these 
areas are the best, as prices still tend 
to be below market. For example, 
the established locations such as 
the Upper West Side of Manhattan 
are seeing a strong rebound despite 
the fact that the area was practically 
unaffected by the recession of the  
last two years.

While there are lucrative projects 

currently being developed in the Gulf 
region, the U.S. real estate market 
offers investors a solid opportunity to 
diversify their portfolios.

What kind of properties are you 
selling? Could you give us a brief note 
on each category along with the price 
range? Which locations in US are you 
targeting for your projects?
We are primarily selling very 

high-end residential properties to 
foreign purchasers as well as lower-
priced commercial properties (sub 
$50 million price range). One of 
the leading factors driving these 
categories is the lack of product in 
both categories, as well as the fact 
that most purchasers looking at 
those assets are buying all cash. Not 
needing financing makes the entrance 
to these assets a much quicker 
prospect which generally is attractive 
to both foreign buyer and local seller. 
Key locations such as New York 
City, the San Francisco Bay area and 
Washington D.C. have shown that 
they could withstand the recession 
that substantially impacted the 
remainder of the real estate market, 
and also rebound significantly in 
comparison.

Who are the investors and which part 
of the world do they hail from?
Most investors, who are staying in 
our primary markets from other 
countries, are generally high net 
worth individuals. They are looking 
for a stable and safe investment 
environment and possibly seeing the 
dollar have an upside separate from 
the real estate investment. These 
investors are coming from Eastern 
Europe, Asia, and the Middle East. 

What is the reason for their buying – 
for living or investing? Do the buyers 
go for bank loans, collaterizing assets?
The US is seen as a safe investment 
environment. While returns may not 
be as exaggerated as in some of the 
emerging markets, the expectations of 
loss are substantially diminished due 
to political and economic stability. 
Secondly, our market is expected to 
have a strong rebound in the next 
several years and real estate is now 
seen as an alternative to our stock 
markets in terms of safety and return.

What is the value ($ per sq ft) of the 
commercial and residential building  
in US compared with other cities  
of the world? 
in many cases, primary markets such 
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as New York City are substantially 
behind other major metropolitan 
areas in price per foot, including 
London, Hong Kong, Moscow, etc.

If someone has to invest in buying 
property in the US, what sort of 
financial gains do you think he can 
expect over the next few years? 
The US real estate cycle has shown 
a recurring 7-10 year bell curve. it 
rarely deviates from the curve and 
has shown consistent yearly returns 
that have outperformed the rest of 
the world over the past fifty years. 
While prior returns are not indicative 
of future potential, the typical 
yield curve suggests that favorable 
investment conditions should 
continue for the next 3-5 years, with 
returns expecting to mimic those of 
pre-recessionary periods. 

What is the size of the current 
portfolio? What are the returns you are 
expecting? 
As a real estate investor, we have 
an interest in different categories of 
commercial as well as residential real 
estate, with total holdings exceeding 
2 million square feet, which is about 

200,000 square meters. iRs for these 
assets are expected to yield 15-20 per 
cent.

What are the rules for buying 
properties in USA by any foreign 
investor?
Dealing with a reputable broker and 
legal counsel will not only save 
you time and money, but in many 
cases it will provide you a strong 
basis for an extra return on your 
investment. A broker who is familiar 
with financially weak buildings or 
attorneys who will point out risks 
associated with certain developers 
are a must and the first course of 
business for any serious investor. 
Although every city has its unique 
financial and legal pitfalls, it is the 
job of the investor to minimize that 
risk by identifying a local trusted 
advisor that can help you maneuver 
through the legal, financial, and tax 
associated issues.

Also, proper tax structuring is a must 
for a foreigner purchasing real estate 
property in the U.S. While there are 
no legal barriers to a foreigner buying 
real property, one should consult a 

tax adviser so as to minimize the tax 
exposure at time of sale.

What are your core strengths? How 
do they help you to cope with the 
challenges in a competitive market?
 Our greatest strength is our 
uniqueness. We are legal counsel 
as well as broker and business 
consultants to many of our clients 
who are entering the US market for 
the first time. This position gives 
us a competitive edge, allowing us 
to provide information and counsel 
that may not be readily accessible to 
foreign investors looking not just for 
legal advice but also for financial, and 
tax advice in a one stop shop.

How clear is US law when it comes to 
any kind of dispute?
Generally any real estate transaction 
will be memorialized through a 
contract which will be upheld in any 
court of law in the United States, and 
are strictly enforceable. The same 
law applies to both foreign as well as 
domestic investors.

For more information,  
visit: http://www.rbmllp.com
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